
Welcome to the webinar

The Price Comparison 
Widget: a strategy to boost your 

direct channel performance by up 

to 32%

 
 
Thursday, 21 March, 16:00 CET
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Your hosts today


Clara Tourme

Market Manager, UKI
 The Hotels Network 

ct@thehotelsnetwork.com

Werner Meyer

VP Strategic Partnerships, 
Busy Rooms

werner@busy-rooms.com
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Before we get started

We’ll mute 
everyone

Please use the Q&A tab 
to ask questions during 

the webinar

This webinar is being 
recorded and will be 

shared with all registrants 

3



4



At Busy Rooms we focus on our core product and 
competence. Therefore, we partner with specialists 
like The Hotels Network when it comes to price parity 
as quality and functionalities are immensely important.
 
 
We aim to provide you with the best-in-class tools to 
efficiently manage your reservations and also 
personalise the user experience to drive more direct 
channel conversion.
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What you’ll learn today:

What the Price Comparison Widget is, how to make the most of it
 

How to allow your website visitors to compare prices across various booking 
channels, empowering them with valuable information on rates, availability, 
and booking conditions.

How other hotels succeed with the Price Comparison Widget

Best practices for optimizing this powerful tool to your advantage.

Other personalisation and conversion features that boost your direct 
channel conversion
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The leading growth 
platform for the direct channel
 
We are a global growth platform for hotels, 
serving 20k hotels worldwide. 
 
By tailoring the user experience throughout 
the entire online booking journey, we boost 
conversion rates using a series of integrated 
tools such as smart notes, exit notes, price 
widget, among others, supported by the 
power of analytics, machine learning and AI. 
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Conversion Tools
Convince visitors to book directly on your website
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Real-time search: the only way to ensure OTA prices are always up-
to-date
 
Dynamically display the relevant OTAs in each local market
 
 
Understands any tax configuration, no matter how the hotel or OTA 
display their prices
 
 
Hide/display OTAs when there is a price disparity
 
Display prices in any currency, in 29 languages
 

Why this Price Comparison?
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Perfectly fit the look & feel of your website
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Make the price comparison relevant to each market
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Personalization

Customise the web experience for every visitor
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How to increase my mobile conversion
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How to increase my LOS
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How to increase international conversion
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Case study

SENTIDO boosts website 
conversion by 143%

Since 2020, SENTIDO has been collaborating with The 
Hotels Network (THN) to personalize the website experience 
and engage visitors, ultimately boosting direct reservations. 
Given the success of this partnership, in April 2022, the 
brand decided to explore new opportunities to further 
improve website conversions.
 
The THN team suggested that SENTIDO analyze its 
performance compared to others in the market using 
BenchDirect. After analyzing the benchmarking results, the 
brand decided to incorporate a series of engagement tools 
to test the effectiveness of message personalization and the 
validity of THN's BenchDirect platform.
 
 
https://info.thehotelsnetwork.com/en/case-study/sentido
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GET STARTED!

​

Clara Tourme

Market Manager, UKI
 The Hotels Network 

ct@thehotelsnetwork.com

Werner Meyer

VP Strategic Partnerships, 
Busy Rooms

werner@busy-rooms.com

https://info.thehotelsnetwork.com/en/busyrooms
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Headquarters in Barcelona with a team around the world

Athens  ·  Austin  ·  Bangkok  ·  Barcelona  ·  Bogotá  ·  Buenos Aires  ·  Frankfurt  ·  Hoi An  ·   Hong Kong  ·  Istanbul

Jakarta  ·  Los Angeles  ·  Manila  ·  Mexico City  ·  Miami  ·  New York  ·  Paris  ·  San Francisco  ·  Singapore  ·  Vancouver 

Thank you

https://info.thehotelsnetwork.com/en/busyrooms
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